
Strong Foundation,
Stronger Future.



Strong Foundation
Shri Ashok Sarin founded the Anant Raj in the year 1969
with blessings from his parents, Lala Anant Ram Sarin and
Smt. Raj Kumari Sarin. From these humble beginnings, he
built Anant Raj into one of the most renowned, respected
and recognised Company in Delhi/NCR over the past five
decades, developing some of the best-known landmarks of
Delhi. Under the visionary leadership of our Founder, Anant
Raj became synonymous with quality, execution, fairness
and transparency – which are our strong foundation and
core values.
 
We pledge that we will continue to turn his vision into
reality and grow his peerless legacy, guided by his deep-
rooted values. His presence will always shine the path and
he will always be with us. 

01



Our Mission
“We aim to achieve our mission by
nurturing long term relationships. We
aspire to be an employer of choice for
real estate professionals and develop
an energetic, results driven
organization to provide outstanding
level of service and expertise in the
real estate market to our clients in
order to improve lives of the
communities in which we operate.”
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Journey to Glory

1969-90
Land

Acquisition,
Worked as

Contractors
for Govt.
Projects

1990 -2010 2010 2012 2019 2020 2021
Developed

Commercial &
Hospitality
Projects for

Leasing

Entered into
 Residential

Real Estate &
launced one of

the largest
Township in
Gurugram 

Forayed into
 Low-Cost

Housing & JV
with Adani
Group for

Residential
Development 

JV with Birla
Group

Demerged Entered into
 Data Centers &

Warehousing
business 
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5 DECADES
Experience in Real 
Estate Development

Key Milestones

3 STATES
Geographical 
Presence

20 MSF
Real Estate 
Projects Developed

5.5 MSF
Commercial Space 
Developed

6500 UNITS 300 MW 
Data Centers
Developed/Upcoming

Affordable Homes
Developed/Developing
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Investing in Income streams that provides Resilience through
various cycles

Maximizing Income via Leasing and evolving Products along
with Service Offerings

Navigating towards more Capital efficient, Multi-sector Real
Estate Business

Maintaining a track record for Strong Governance and
delivering superior returns for Investors

Strategic Objectives
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Anant Raj Limited has delivered over 20 MSF of Real Estate
projects that includes some of the most well-known Landmarks
in NCR like Asian Games Village.

Diverse Portfolio across Residential, Commercial, Retail,
Hospitality and Social Infrastructure.

Enviable track record of Identifying several High Potential
Locations and converting them into Prime Locations.

Strong Lineage,Bright Future

Deep Understanding of the Market and its Regulations, Strong Relations with the Local Supply Chain, and
ready access to highly Skilled Contract Workers.

Acquired at a low-cost, the fully paid and ready-to-develop Landbanks offer the advantage of immediately
commencing any form of Real Estate Development including high-end Residential Homes to Affordable
Housing to exclusive Hospitality projects. 

Asian Games Village - Delhi
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Sales & Marketing Project Execution

Land Acquisition
Flexible and Transparent Land
Acquisition Strategy with
Emphasis on Location

Project managment Design & Architecture
Engaged with well reputed Architects
and Top brands with Emphasis on
Contemporary and Environment
Friendly designs

Regulatory Approvals

Compliance driven Approach with
Deep Understanding of the
Regulatory and Legal framework
involving Efficient processes

Innovative and Dynamic Marketing
Strategy driven by Transparent &
Customer-Centric Engagements

Proven and Scalable Business Model

Ensuring Quality Upkeep and Periodic
Preventive Maintenance driving
Customer Satisfaction and
 enhances Longevity of Assets

Internal Project monitoring capabilities
led by Extensive IT-driven
Establishments to ensure timely, On-
Spec and In-budget Deliveries
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Sustainable
Development

Customer
Satisfaction

We are committed towards conducting Responsible & Sustainable
Operations following best in class Construction practices and
consciously adopting new approach to Design and Development. We
are fully aware of the Environmental impact of the Real Estate sector and
are responsible in our approach towards new development.

A customer Centric approach forms the very basis of our Operations -
from Conceptualization to Asset Monetization. Our strong reputation in
Transparency, Timely Execution and Quality Control is the key
differentiating factor and provides us with an unparalleled Strategic
edge. Our customer focused approach and an equally powerful post
sale service will continue to be the key pillar of all our future
developments.

08



Business Verticals 

Residential
 Assets

Commercial 
Assets

Data Centers Offices

Retail 

IT ParksWarehouses

Hospitality

Integrated Townships

Affordable Homes

Group Housing
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Residential Assets
Integrated Township, Group Housing, Affordable
Housing
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The Residential Sector in 2021
‘Affordable synergy’ and ‘home ownership’ provide a fillip to housing demand
The growing need for home ownership supported by all time low mortgage rates, stamp duty
waivers in various states and stagnant prices is driving the recovery in housing demand. Green
shoots of recovery in terms of sales are visible across all the top seven cities under consideration.

Sales recovery post resurgence better than during Unlock 1.0
Sales volume during Q3 2021 grew by 65% sequentially as compared to the 34% sequential growth
during Q3 2020 indicating that recovery post the second wave has been faster than anticipated.
Learnings from unlock 1.0 have helped developers to better manage construction and delivery
schedules as well as continue sales activity, despite the restrictions during and post the second
wave.

New launches scale up in Q3 2021
With the economy returning on the path of growth in sync with the gradual return to normalcy,
developers were quite active in coming up with new residential project launches with an eye on the
festive season. The top seven cities under consideration witnessed sequential growth of 21% in new
launches, with 32,863 units during Q3 2021.

Demand for larger homes gains traction
The experience during the pandemic and the lockdown has led to a change in consumer
preferences for larger homes with the need for making provisions for dedicated study rooms,
workspaces, fitness and recreation zones. Developers have been launching optimal sized
apartments to capture these evolving buyer needs
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Key Trends : Delhi NCR
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1 2 3 4

Strong Demand 

Housing Sales & Consumer
sentiments exhibiting
significant Improvement
Inventory levels inching
downwards despite new Supply 
Positive momentum supported
by fundamental Demand
drivers

Affordability

All time Best Affordability
Ratio
Interest Rates at Lowest
ever levels enticing Home
Buyers
Narrowing gaps between
Rental Yields & Mortgage
Rates

Covid Led Intensification

Work from Home made
Consumers realize Importance of
owning a Home 
Need for Extra Space & need to
bring change in Homes enhanced
desire to Own 
Need for Open Spaces & Quality
Amenities tilted Demand towards
High Quality Developments 

Consolidation

Consolidation in favour of Large,
Credible Developers remains
Evident
Lack of Consumer confidence
towards Smaller Developers
Disciplined Supply to lead to a
virtuous cycle for Pricing Growth
& Demand 

Residential: Trend Analysis
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Anant Raj Estate Township

Independent plots extending from 270 - 1000 square yards
located in high-class-liberating pockets.
Prospect to build a residence according to customers
requirements while, at the same time, being part of a gated
and exclusive development.
Well maintained, congestion free road infrastructure, clear
passages of discharge, unmatched security system.

Plots

Luxury Villas extending from 252 – 500 square yards offer the
opportunity to create a home tailored to their every need and
desire.
Spread over G+2 and basement facility with easy access to
highway/NH8, excellent infrastructure, and a wide range of
amenities.

Villas 
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Anant Raj Estate Township

Independent floors with a lifestyle of international standards at an
affordable range extending from 270– 400 yards.
A range of 3 BR and 3 BR+ lounge + Servant room independent
floor living.
Multiple car parking options at the stilt level and a storage areas in
Basements; Large balconies and terraces; Elevator connecting
Basements and Each Floor.

Independent Floors 

Land area: ~2.83 acres
Total construction area (planned): 3,65,000 Sq. Ft 
Present status: Under Construction
Salient Features: Excellent catchment area, G+9 floors with 4 levels
of basement plus surface parking; includes hyper market,
restaurants, cafes, food courts, retail shops and branded serviced
residences by an International operator 

Joy Square (JV with AIPL)
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Affordable Housing: Our Approach 
Ventured in 2012

Focus is on low cost
housing with average
ticket size of less
than INR 1mn

Developing projects near
large industrial areas or
commercial hubs

Developing houses on land
generally allotted by the
state government

Replicating highly
successful Neemrana
project model, Anant Raj
Aashray

Lower Capital Risk Perfect Locations Govt. Collaborations Proven Approach
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Residential: Affordable Housing 

Anant Raj Aashray,
Neemrana

JV with Adani Group
1,600 Affordable Homes spread over an
area of 11.76 Acres.
Saleable area of 1.01 MSF ; 2 BHK units.

Aangan Aashray,
Gurugram

Anant Raj Aashray,
Tirupati 

1850 Affordable Homes spread over an
area of 10.14 Acres.
Saleable area of 1.20 MSF ; 2 BHK units.

Successfully delivered a 2,600 units in an
industrial colony, which is well-connected
with Delhi, Gurgaon, Manesar and ~100m
from NH-8.
Rectangle site with 30mtr wide Road
access around the site.
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Ongoing & Upcoming Residential Assets

Project Name 

Anant Raj Estate

Avarna, JV with Birla

Area (Acres)Project Type

Sector 63A, Gurugram

Location

Housing Project

Sector 63A, Gurugram

Lakhnaula Gurugram

Anant Raj Aashray

Anant Raj Aashray 2

Neemrana

Tirupati

JV with Adani Group Sector 36A, Gurugram

Residential
Assete

Affordable
H

ousing
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Independent Floors

Township

Group Housing

Affordable Housing

Low Cost Housing

Affordable Housing

47.00

115.00

9.86

18.00

10.14

11.76



Commercial Assets
Office Space, Retail, IT Park
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In 2021, a nationwide lockdown forced corporates to adopt work from
home practices. This mass remote working experiment was relatively
successful, which challenged traditional notions and prompted corporate
occupiers to rethink workplace design and utilization. 

Corporate occupiers started prioritizing business continuity and building
mechanisms to insulate against sudden economic fluctuations.
Additionally, a cautious approach to capital expenditure was adopted.
These changes are likely to shape the future of the office market in India.
This being said, it is important to note that companies have started
welcoming employees back to offices. 

The proportion of the workforce that has returned has increased in the
past few months and this trend is expected to continue. However, many
companies might retain a hybrid work style combining remote working
with office use. 

The post-COVID ‘new normal’ for offices will be characterized by hybrid
work models with an enhanced focus on sustainability, wellness and user
experience. 

Trends: Commercial Sector
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Note: *Average annual net absorption between 2016 and 2018; 2019 is not considered since the year was an outlier with exceptionally high levels of market activity Source: Real Estate
Intelligence Service (REIS), JLL Research 

Commercial Market Growth

New Cycle of Office Market Growth 
Strong market fundamentals in the form of sustained IT sector growth, increasing demand from sectors such as e-commerce, healthcare, FMCG and the
growing presence of institutional investors will continue to drive the office market in 2021. The year is expected to witness close to 38 mn sq ft of new
completions, while net absorption is likely to hover around 30 mn sq ft. This will be at par with the annual net absorption levels seen during 2016-2018.
With the rollout of vaccines and the further easing of COVID-19 fear, there is a lot to look forward to and 2021 will be the year when India enters a new
cycle of office market growth. 
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Anant Raj Tech Park,
Manesar

Anant Raj Tech Park,
Panchkula

Land Area (acres) - 10
Total Constructed Area - 1.80 msf
Leasable Area - 1.20 including
retail space 
Status - Completed & partly
leased
Est. Rental Yield in INR (Fully
occupied) - 425 - 475 per square
feet 

Anant Raj Trade Centre, 
Rai

IT Parks 

Office Building, Sector
44, Gurugram

Land Area (acres) - 9.23
Total Constructible Area - 1.60
msf 
Leasable Area - Total – 1.10

Status - Completed & partly
leased
Est. Rental Yield in INR (Fully
occupied) - 100 per square feet 

       Phase I – 0.5

Land Area (acres) - 25
Total Constructible Area -
5.10 msf 
Status - 2.1 msf constructed
in first phase
Est. Rental Yield in INR (Fully
occupied) - 400 - 425 per
square feet 

Land Area (acres) - 2
Total Constructed Area -
0.15 msf 
Status - Fully leased out to
MNC’s like HSBC, SCJ etc.
Est. Rental Yield in INR (Fully
occupied) - 100 - 150 per
square feet 
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Our Malls

Land area: 1 Acre approx.
Total construction area: 100,000 Sq. Ft 
Leasable area: 90,000 Sq. Ft; 30% leased out 
Present status: Completed 
Salient features: 3kms from CP, easily accessible via Delhi
Metro, near posh residential areas of West Delhi 

Karol Bagh Mall
Land area: ~2.83 acres
Total construction area (planned): 3,65,000 Sq. Ft 
Present status: Under Construction
Salient Features: Excellent catchment area, G+9 floors with 4
levels of basement plus surface parking; includes hyper market,
restaurants, cafes, food courts, retail shops and branded
serviced residences by an International operator 

Joy Square (JV with AIPL)
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Data Centers
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NCR witnessed 2 MW capacity addition during H1 2021
Players are land banking to provide options for hyperscalers to make their
footprint 

Supply 

Market Outlook

Enterprise demand led to 2.5 MW absorption during H1 2021 
Demand 

UP state announced Data centre policy with the objective of developing 250
MW Data centre industry 
As per reports, Reliance Jio is planning a 200MW DC campus with $950
investment outlay 
According to Ind-Ra, recent Budget announcement granting Infra status to
data centers may spur Rs 70,000-72,000 crore investments over five-ten years.

Key announcements

Digital initiatives and likely government contracts expected to be key
demand driver
47 MW addition expected during H2 2021-2023

Outlook
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Delhi NCR Supply Vs Demand
Analysis

Supply

Total Inventory

Total Vacant

Under Construction H1 2021

Planned (2022 & 2023)

Planned (2022 & 2023)

mn.s.f MW

1.0 42.0

0.2 10.0

0.0 6.4

0.4 40.6

70 acres

Demand
Net absorption in H1 2021

MW

2.5

Monthly recurring charges

Sub 250 kw

250 Kw - 1MW

1-5 MW

5MW plus

Low High

$140 $150

$110 $125

$90 $95

$70 $80

Note: The above mentioned numbers are based on USD/KW/Month basis available market data on likely achievable rates. The above pricing assumes
standard racks between 5kVA - 6.5kVA without any customization. Source: JLL Research
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Strategic Early Movers Advantage

Business Model and Strategy

Plans to develop Tier III and Tier IV Data Centre up to
300 MW IT load

150 MW to be developed with minor
modifications to the existing ARL IT Park
Buildings in Haryana.
Additional 150 MW IT Load to be developed with
20 Acres of additional Green Field with all
statutory clearances available in existing ARL IT
Parks.

Phase 1 of 3 MW to be operational by Apr’22;
expected rental of INR 9,000/KW as per prevailing
market conditions

Edge of 3-4 years over new entrants

India’s Data Center Overview

India is witnessing robust
growth in DC market,
based on an
unprecedented surge in
virtualization, cloud
computing and public
data generation

The market is expected to
grow at 12% CAGR from
2019 to 2024 (Synergy
Research), and cloud
spending is expected to
grow at CAGR 30% to reach
USD 7.1bn/annum in 2022
(NASSCOM).

India is the 2nd fastest
growing digital economy in
the World. IT&
Communication sector shall
doubly by 2025 and shall
contribute ~USD 400bn to
India’s GDP.

Datacentre Dynamics and Commercials

Particulars

15,000-20,000 Sq. Ft/MWLand Requirement

~ INR 260 Mn/MWInvestment (Brownfield)

~ INR 9-10 Mn/Month/KWExpected Revenue

Remarks
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Anant Raj Tech Park,
Manesar

Anant Raj Tech Park,
Panchkula

Area: 10 Acres; Constructed Area: 1.8 Mn
Sq. Ft
Location: 10 kms from Gurugram; BPO hub
of NCR
Potential: First phase of 3MW IT load on area
of 0.45 Mn. Sq. Ft to be launched by Apr’22;
can be further increased to 50 MW IT Load
capacity. Received TIA 942 tier 3 approval for
21 MW

Anant Raj Trade Centre, 
Rai

Data Centers: Assets under Development

Area: 9.23 Acres; Constructible Area: 1.6 Mn Sq.
Ft
Location: Adjoining modern city developed by
Haryana Govt.
Potential: 5.25 acres green field available with
FSI of 0.6 Mn. Sq. Ft that can be developed into a
Tier- III & IV Data centre with 50 MW IT Load
capacity. 

Area: 25 Acres; Constructible Area: 5.1 Mn
Sq. Ft; 2.1 Mn Sq. Ft constructed in first phase
Location: 5kms from Delhi border; situated on
NH-1
Potential: - Tier III Data Center in existing 2
MN. Sq. Ft. building with 100MW IT Load
Capacity; Additional Built-to-Suit Tier III or IV
Data Center of 1.5 MN. Sq. Ft. with 100MW IT
Load Capacity can be developed.
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Warehousing
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Warehousing: A Big Opportunity

0 2 4 6 8

FY 2017 

FY 2021 

FY 2026  

Total Warehousing Transactions across 8 primary (mn sq m)

NCR witnessed the largest developer consolidation, with the 2020 count shrinking by 93% since 2012 and 84% since 2016. 
A more calibrated supply over the past two years has helped reduce the Pan-India inventory overhang to 28 months in FY21, from the peak of 37 months
in FY17, with NCR dragging the most due to its larger share of hold projects in the country (43%). 
Frank research indicates an overall improvement in the housing affordability index (defined as EMI/household income). The ratio in Mumbai improved to
61% in 2020 from 93% in 2010, in NCR to 38% from 53%, and in Bengaluru to 28% from 48%. 

• 8 primary markets include NCR, Mumbai, Pune, Bengaluru, Chennai, Hyderabad, Kolkata, Ahmedabad.
• FY 2026P denotes the projected transaction volumes in FY 2026.
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Future-proof warehouse which can
be customized to meet any
operational requirements

Build to Suit

Leasing: Warehousing

Capitalize on warehousing rental opportunity
owing to ARL’s experience of developing a
large single location warehouse 

Expertise

Project will be pursued post back
to back tie ups

Tie-Ups

Proposed warehouse land bank available in Delhi & Haryana to cater to high demand spurt on account of the E-commerce boom,
growing need for cold chain network from the food and bio-pharmaceuticals sector, and boost to domestic manufacturing

Strategically positioned on account of huge fully paid and freehold land bank; potential to develop large single location
warehouse

Phased investment over next 5 years – Setting up warehouses across existing approx 84 acres of fully paid freehold land
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Warehousing: 
Land Parcels S. No. Area in Acres

1.

Site Name

2.

3.

4.

Dhansa, Najafgarh 6.59

5.

6.

Total Land 83.42

Holambi Khurd,Kherakhur, Delhi

Rewari, Haryana

Essapur  Najafgarh Delhi

Mundhela Kalan Najafgarh,Delhi

Bhatti Mines Maheruli New Delhi

18.71

14.05

4.45

24.46
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Hospitality
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Key Feautures 
ARL owns 3 hotels next to T3 International Airport in Delhi; vicinity
also comprises of Luxury farm houses & upcoming high rise
residential buildings.

FAR has been increased 5 times to 1.7x; proposed build up area for
development of Hotel Stellar Resort is ~0.82msf and Bel-La Monde is
~0.76msf A Mixed use development comprising of Multiple Banquet
Halls, Guest Rooms & Suites, Serviced Apartments for long stay, well
equipped Club Facilities, Multiple Dinning Options, Retail & Office
spaces.

Commercial space – 20%; Balance service apartments

Asset owned by the company and will be leased to the hotel; max
lease period of 3 years

Either hotels pay rent or there is revenue share of 29%
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Sector 44 Gurgaon

Leasing: Building a Rental Portfolio
Land and
Building

IT Park

IT SEZ

Area (Acres)

Manesar, Haryana

Location

IT Park 

Commercial Building

Sector 63A, Gurugram

Panchkula, Haryana

10.00

25.00

9.23

2.00

Com
m

ercial
H

ospitalityHotel Bel La Monte

Hotel Land

Mehrauli, Delhi

Panchkula, Haryana

5.75

5.00

Mall Karol Bagh, Delhi 0.72

Total Land 146.56
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The Fourth Generation Executive Management Team has been instrumental in the Diversification and Growth of the company by stepping
into large-scale IT parks, Data centres, Integrated Residential Townships.  From being credited for setting up an internal system of the
company in Sales & Marketing, Land Acquisition and Operations Management to successfully managing the Construction and Business
Development of Office buildings, Hospitality Assets, IT parks and other expanding projects, our Executive team has constantly
demonstrated Experience and Expertise in the Real Estate Sector.

Executive Management Team

Amit Sarin
Managing Director

Aman Sarin
Director & CEO

Ashim Sarin
Director & COO
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Strong Leadership Team
Excellent Domain Knowledge
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PANKAJ KUMAR
GUPTA

MANOJ 
PAHWA

AKHIL
 KUMAR
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SHARMA

SURAJ PARKASH
SETHI

VARUN
KHULAR

HEMANT 
VARSHNEY

RAVINDER
KUMAR

MANOJ K 
GOYAL

RAVI MOHAN
KHURANA

NAVEEN 
KHANNA

SUDHIR 
SOLANKI



Focus on Enhancing Occupancy of
Commercial Assets 

Monetising Existing Portfolio of
Residential Assets

Expansion across Township Project

Grow the Affordable Housing
Segment 

Value Unlocking from Existing Real
Estate Land

Strengthening Portfolio with World-
Class Data Centres

Way Forward: Strategic Priorities
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Q3FY22
Performance Update
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40

Q3FY22 Key Highlights
 Increased traction in sales despite COVID related challenges and
headwind;

Commenced data center setup work in Manesar; TIA-942 Tier 3
Certificate for 21 MW already received, initial 3 MW to commence
from Apr’22. 

Applied License for Deen Dayal Jan Awas Yojana for 20 acres of
land in Anant Raj Estate. 

Addition of land parcels in Anant Raj Estate to cater to increased
housing demand; would be further used for construction of
Independent Floors, Villas etc.

Raised NCD of INR 4,750mn which further reduced average cost of
debt; Overall debt reduced due to regular repayments and
increased collections.
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Q3FY22 Financial Performance
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Thank You

This presentation is for information purposes only and does not constitute an offer, solicitation or advertisement with respect to the purchase or sale of any security of Anant Raj Limited (the
“Company”) and no part of it shall form the basis of or be relied upon in connection with any contract or commitment whatsoever. This presentation is not a complete description of the Company.
Certain statements in the presentation contain words or phrases that are forward-looking statements. All forward-looking statements are subject to risks, uncertainties and assumptions that could
cause actual results to differ materially from those contemplated by the relevant forward-looking statement. Any opinion, estimate or projection herein constitutes a judgment as of the date of this
presentation, and there can be no assurance that future results or events will be consistent with any such opinion, estimate or projection. All information contained in this presentation has been
prepared solely by the Company. No information contained herein has been independently verified by anyone else. No representation or warranty (express or implied) of any nature is made nor is
any responsibility or liability of any kind accepted with respect to the truthfulness, completeness or accuracy of any information, projection, representation or warranty (expressed or implied) or
omissions in this presentation. Neither the Company nor anyone else accepts any liability whatsoever for any loss, howsoever, arising from any use or reliance on this presentation or its contents or
otherwise arising in connection therewith. The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform
themselves about, and observe, any such restrictions.

Disclaimer



CIN: L45400HR1985PLC021622

Head Office
H-65, Connaught Circus, ND-110001

+91 11 43034400, +91 11 41516772 
+91 11 43582879
info@anantrajlimited.com
www.anantrajlimited.com

Rajat Gupta
+91 99718 97739

Sheetal Khanduja
+91 97693 64166

rajat@goindiaadvisors.com

sheetal@goindiaadvisors.com

For investor related queries, kindly contact: 


